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Certain statements in this presentation may be considered “forward-looking statements” within the meaning of the “safe harbor” 

provisions of the United States Private Securities Litigation Reform Act of 1995. Forward-looking statements generally relate to

future events or Holley’s future financial or operating performance. For example, projections of future revenue and adjusted 

EBITDA and other metrics are forward-looking statements. In some cases, you can identify forward-looking statements by 

terminology such as “may,” “should,” “expect,” “intend,” “will,” “estimate,” “anticipate,” “believe,” “predict,” “or” or the negatives of 

these terms or variations of them or similar terminology.  Such forward-looking statements are subject to risks, uncertainties, and 

other factors which could cause actual results to differ materially from those expressed or implied by such forward-looking 

statements. These forward-looking statements are based upon estimates and assumptions that, while considered reasonable by 

Holley and its management, are inherently uncertain. Factors that may cause actual results to differ materially from current 

expectations including, but are not limited to: 1) the ability to recognize the anticipated benefits of the business combination with 

Empower LTD, which may be affected by, among other things, competition, the ability of the combined company to grow and 

manage growth profitably, maintain relationships with customers and suppliers and retain its management and key employees; 

2) costs related to the business combination and Holley becoming a public company; 3) disruptions to Holley's operations, 

including as a result of cybersecurity incidents; 4) changes in applicable laws or regulations; 5) the outcome of any legal 

proceedings that may be instituted against Holley; 6) general economic and political conditions, including political tensions and 

war (such as the ongoing conflict in Ukraine); 7) the possibility that Holley may be adversely affected by other economic, 

business and/or competitive factors; 8) Holley’s estimates of its financial performance; 9) the impact of the novel coronavirus 

disease pandemic and its effect on business and financial conditions; and 10) other risks and uncertainties set forth in the 

section entitled “Risk Factors” and “Cautionary Note Regarding Forward-Looking Statements” in the Prospectus filed with the 

U.S. Securities and Exchange Commission (“SEC”) filed on February 23, 2022, and that are otherwise described or updated 

from time to time in Holley’s filings with the SEC. Although Holley believes the expectations reflected in the forward-looking 

statements are reasonable, nothing in this presentation should be regarded as a representation by any person that the forward-

looking statements or projections set forth herein will be achieved or that any of the contemplated results of such forward looking 

statements or projections will be achieved. There may be additional risks that Holley presently does not know or that Holley 

currently believes are immaterial that could also cause actual results to differ from those contained in the forward-looking 

statements. You should not place undue reliance on forward-looking statements, which speak only as of the date they are made. 

Holley undertakes any duty to update these forward-looking statements, except as otherwise required by law.

DISCLAIMER
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COMPANY HIGHLIGHTS

5

▪ Fourth quarter revenue growth of 30%, including organic growth of 13%

▪ Particularly strong performance within electronic fuel injection, electronic 

tuning, and exhaust system product categories

▪ Full year 2021 revenue growth of 37%, including organic growth of 14%

▪ Fourth quarter adjusted EBITDA(1) of $36.1 million, or a 20.1% adjusted 

EBITDA margin

▪ Margins impacted by elevated SG&A expenses including incremental 

SG&A from recent acquisitions

▪ Full year 2021 adjusted EBITDA(1) of $169.5 million, or a 24.5% adjusted 

EBITDA margin

▪ Continue to face challenges related to the supply chain and raw material 

inflation

▪ Implemented upward price adjustments during the quarter

▪ Executed on M&A strategy, acquiring four enthusiast brands in highly strategic 

product categories

▪ Completed refinancing of the Company’s 2018 credit facility

1. See "Reconciliation of Non-GAAP Financial Measures" in the Appendix
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CONSUMER ENGAGEMENT HIGHLIGHTS
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▪ Full year 2021 DTC sales of $113 million, up 

35% or $29 million from PF2020

▪ DTC sales represented 16% of total sales in 

2021

▪ 2021 Holley-Owned Events

▪ LS Fest East, LS Fest West, Holley 

MoParty, The Holley Intergalactic Ford 

Festival

▪ Hosted Inaugural Holley High Voltage event

▪ Total attendance of 93,000 individuals

▪ 6-year event attendance CAGR of roughly 

37%

▪ Holley continues to leverage content marketing 

as a way to engage, inspire, and support our 

enthusiast customers

▪ Holley’s “Motor Life” doubled page views in 

2021
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MERGERS & ACQUISITIONS HIGHLIGHTS
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▪ Completed acquisition of AEM Performance Products (“AEM”) in April 2021

▪ Enhances our product offering and capabilities within the EV conversion space

▪ Closed on four acquisitions during the fourth quarter 2021:  Arizona Desert Shocks (ADS), Baer Brakes, Brothers 

Trucks, and Rocket Racing Wheels

▪ Increased presence in powertrain-agnostic categories including off-road suspension, braking systems, 

appearance items, and wheels

▪ M&A opportunity set remains robust

Recent Enthusiast-Driven Acquisitions in Highly Strategic Categories

April 2021

EV and 

EV-Conversion 

Categories

AEM is a leading developer and supplier of electronic control 

and monitoring systems for performance auto applications; 

enhances Holley’s product offering and push into EV 

conversions / electronic control solutions.

Deal Economics (at Closing):

Transaction Value: $52 million

Estimated Annualized Sales Contribution: $26 million

Q4 2021

New 

Powertrain-

Agnostic 

Categories

Four acquisitions that add to the growing portfolio of categories 

such as brakes, suspension wheels and tires, as well as 

enhancing Holley’s offerings in trucks and SUVs.

Deal Economics (at Closing):

Transaction Value: $56 million

Estimated Annualized Sales Contribution: $30 million
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SUMMARY FINANCIAL RESULTS – Q421
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Q4 2021 Q4 2020 Change

Net Sales ($ millions) $179.8 $138.4 30%

Acquisition Related Revenue 24.0 - NM

Gross Margin 41.6% 39.4% 2.2%

SG&A ($ millions) 37.7 22.1 71%

Net Income/(Loss) ($ millions) (18.0) 2.0 NM

Adjusted Net Income(1) ($ millions) 9.0 2.0 350%

Adjusted EBITDA(1) ($ millions) 36.1 30.4 19%

1. See "Reconciliation of Non-GAAP Financial Measures" in the Appendix



SUMMARY FINANCIAL RESULTS – FY21
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FY 2021 FY 2020 Change

Net Sales ($ millions) $692.8 $504.2 37%

Acquisition Related Revenue 116.4 - NM

Gross Margin 41.4% 41.3% 0.1%

SG&A ($ millions) 116.8 70.9 65%

Net Income/(Loss) ($ millions) (27.1) 32.9 NM

Adjusted Net Income(1) ($ millions) 61.8 32.9 88%

Adjusted EBITDA(1) ($ millions) 169.5 126.2 34%

1. See "Reconciliation of Non-GAAP Financial Measures" in the Appendix



QUARTERLY NET SALES PROGRESSION – FY21
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FINANCIAL GUIDANCE – FULL YEAR 2022
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FY 2022

Net Sales ($ millions) $765 – $790

Adjusted EBITDA ($ millions) 186 – 194

Capital Expenditures ($ millions) 14 – 16

Depreciation and Amortization ($ millions) 24 – 26

Interest Expense ($ millions) 30 – 32
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RECONCILIATION OF NON-GAAP FINANCIAL MEASURES
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For the thirteen weeks ended For the year ended

December 31, December 31,

2021 2020 2021 2020

Net Income (Loss) $ (17,981) $ 1,953 $ (27,139) $ 32,857

Adjustments:

Interest Expense 8,032 11,929 39,128 43,772

Income Taxes 3,174 (830) 10,429 8,826

Depreciation 4,199 1,847 11,527 7,886

Amortization 3,608 2,983 13,999 11,082

EBITDA 1,032 17,882 47,944 104,423

Acquisition Integration & Restructuring 1,791 4,119 6,495 9,743

Earn-Out from Simpson Acquisition - - 17,173 -

Notable Items 757 2,248 11,270 3,891

Equity-Based Compensation Expense 2,215 131 4,963 487

Change in Fair Value of Warrant Liability 15,307 - 32,580 -

Change in Fair Value of Earn-Out Liability 2,009 - 8,875 -

Loss on Early Extinguishment of Debt 12,225 - 13,650 -

Related Party Acquisition and Management Fee Expenses - 3,424 25,789 6,089

Other Expense 752 2,606 755 1,517

Adjusted EBITDA $ 36,088 $ 30,410 $ 169,494 $ 126,150

For the thirteen weeks ended For the year ended

December 31, December 31,

2021 2020 2021 2020

Net income (loss) $ (17,981) $ 1,953 $ (27,139) $ 32,857

Special items:

Add back: Change in Fair Value of Warrant Liability 15,307 - 32,580 -

Add back: Change in Fair Value of Earn-Out Liability 2,009 - 8,875 -

Add back: Change in Fair Value of Acquisition Contingent 

Consideration payable - - 17,173 -

Add back: Loss on Early Extinguishment of Debt 9,658 - 10,784 -

Add back: Fees paid related to the Business Combination - - 19,561 -

Adjusted Net Income $ 8,993 $ 1,953 $ 61,834 $ 32,857


